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nature of our business. Being a good
neighbor is also a high priority with
Eastern Industries, Inc. We are committed
to preserving the environment for future
generations. From transforming
interstates into tree-lined highways, 
to creating wildlife sanctuaries out 
of quarries, we “develop our natural
resources consistent with our company
and environmental concerns.”

In addition to being aware of
environmental concerns, we also look 
at issues that will help to ensure our
industry’s needs are met. We accomplish
this through our grass roots efforts. In
1995, the Grass Roots team was created
to help employees get to know their
legislators and to help legislators become
familiar with our employees and our
business. Over the past several years, we
have sponsored Meet and Greets where
the legislators come to the operations to
meet with employees and provide updates
on new/pending legislation. Our team
has made several trips to district and
Capitol offices and promoted such causes
as highway funding and responsible
business and environmental practices.
You often hear people complain about
enacted legislation to which they are
opposed, but did they take the time to
contact their legislator prior to its
enactment? The answer is usually “no”.
So we make efforts to keep the employees
involved and knowledgeable about key
issues that affect their jobs.

Speaking of employees, it is often true
that our employees are the key to our
company. They dedicate themselves to
their jobs and to the company. As a

matter of fact, our employees spend an
average of 15 years with the company. 
It has been noted that a person will
change their career/job seven times in
their lifetime. We pride ourselves on 
the longevity of our employees.

And as our employees are the integral
part of our business, they are also the
first step to our customers and
communities. Their dedication to quality
of our products and their commitment
to excel in producing it in a professional

manner is second to none. The employees
are tireless ambassadors in their
communities. Scouting, church programs,
school activities, local, and state
programs are just some of the important
aspects in which they participate.

They develop personal relationships
with our neighbors and customers,
something that we continue to develop
with secondary and primary school
tours, scouting tours, neighbor
participation, and involvement in our
townships. Their pride to serve both
their families and their professionalism
in their work environment is a testament
that Eastern Industries, Inc. is proud to
have them in our service.

Looking into the future, as our
competition becomes more aggressive
and the ever changing economy “plays”
with the market, with the dedication 
of our employees, we look forward 
to the challenge of remaining a top
construction and construction materials
producer. We are positioned for
progress and focused on the future!

A Message From Kim W. Snyder, President, 
Eastern Industries, Inc.

It is my pleasure to work with our 700-plus employees, with an average length of
service of more than 15 years, striving together to be the recognized leader in the
construction industry that adds value to our customers, our families, our
communities and our environment. We are the second largest aggregate producer 
in Pennsylvania and in the top 50 nationwide. We are a major supplier of building
supplies in the markets we serve, and our construction division’s quality of
workmanship is unsurpassed. Working together in the 
1-3-5 process, our employees have shown improvement
in every KPI (key performance indicator) that we
monitor and some that we don’t.

And yet, there is much to do. The opportunities are
smaller and harder to grasp. Our competitors see what
our employees have built and they want a piece of it. 
The regulatory process has shown itself time and time
again as one that is outdated and challenging. In short,
we must work harder and smarter to meet that challenge.
Our employees are up to the task. The only thing that
will stop us is ourselves. Kim W. SnyderEastern Industries, Inc. hosts a quarry tour for local students.

One of the erosion control projects completed by Eastern Industries, Inc.



Georgia: Atlanta, Augusta, Savannah
Illinois: Springfield
Louisiana: Shrevesport and Lafayette
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Protection Services Inc.
When it comes to providing protection
for the traveling public and the highway
construction workers, Protection
Services Inc. (PSI) is a nationwide
supplier. Although PSI’s products have
changed dramatically since its birth in
1955, quality service has remained a
constant. The goal of PSI has always
been to be a leader in supplying traffic
control equipment and service to the
highway industry, as well as major
utilities and government agencies. PSI’s
wide range of products has allowed it 
to successfully operate for 53 years.

PSI covers 15 states and the District of
Columbia. They manage 38 branch
offices through
three regions:
Northern, Central,
and Southern. The
Northern Region 
is comprised of
Pennsylvania,
Maryland,
Delaware, Virginia,

West Virginia, and Washington DC. The
Southern Region includes North Carolina,
South Carolina, Georgia, Alabama, and
Florida. The Central Region encompasses
Ohio, Illinois, Tennessee, Arkansas,
Mississippi, Louisiana, and Texas. Specific
locations within the states include

Alabama: Birmingham
Delaware: Georgetown and
Wilmington
District of Columbia
Florida : Jacksonville, Miami,
Orlando, Panama City, Pensacola,
Tallahassee, and West Palm Beach

Traffic Control Innovations - The Tradition Continues

Protection Services Inc. began its history as the industry innovator by introducing the lump sum bidding concept to traffic control
in the 1980s and marketing solar advance warners and message centers in the 1990s. PSI has continued this tradition into the
twenty-first century by developing the Nite Lite, which will light the way for a safer nighttime highway work zone. 

The steady increase in night construction activity over the last five years provided the impetus for the development of the Nite Lite.
Night construction, which was designed to mitigate congestion in the work zones and consequently diminish anxiety 
for the motoring public, initially utilized traditional light plants (floodlights) to provide lighting for the highway 
workers. The floodlights provided adequate lighting for completing the required work but created potentially 
dangerous glare for motorists passing through the work zone. At first, PSI responded to this need by partnering 
with Airstar Balloon Lighting, a French film and photographic lighting company, to introduce this nontraditional 
lighting product. The Airstar when attached to project equipment provided quality, nonglare lighting, but was not built to
withstand the physical demands of a construction project.

To withstand the physical demands, PSI reworked the design of the light and developed a winning solution. The Nite Lite, PSI’s
latest innovation, was spearheaded by Vice President of Research and Development, Randy Warner, and features ultra strong
construction, is easily transported, and its white, nonglare light can adequately light any nighttime work zone. Its patented
electronics configuration keeps PSI on the cutting edge of work zone lighting. In addition to moving equipment applications, the
Nite Lite is an excellent source of safe lighting for flagging operations. The Nite Lite is the first lighting device designed exclusively
for the road construction industry and built “work zone tough”.

PSI’s Altoona, Pennsylvania, location.

A warehouse in Atlanta, Georgia.

A stockyard in Shreveport, Louisiana.
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construction, on streets and
highways, and in cities and
towns. The signs range from 
a standard “No Parking” sign
to a large mounted sign used
on an interstate. The company
also offers a complete line 
of portable sign stands that
are suitable for highway
construction, utility work, and
other types of construction

that involves a temporary diversion of
traffic flow.

PSI markets two solar message center
models: a solar message center and a
solar mini message board. Both of these
message boards are manufactured by
Precision Solar Controls Inc., a related
subsidiary, introduced on page 9.

Crash attenuators, which are designed
to enhance driver safety and reduce
maintenance and repair costs, are
another 
product 
offered 
by PSI.

PSI 
provides 

a full line of work zone lighting,
including both one-piece, and
detachable-head configurations. All of
the lights use LED technology to
provide the brightest possible light with
the longest battery life.

The company offers
a complete line of
traffic channelizers
for the work zone
environment,
including barricades,
drums, cones,
channelizers, and
vertical panels.

In addition to work
zone products, PSI also provides traffic
pattern management and highway line
painting services to highway contractors,
state departments of transportation, and
municipal government agencies. Under
traffic pattern management contracts, 

PSI provides 
all aspects of 

management 
and 

maintenance of traffic
control patterns for work sites.

A Message From Douglas B. Danko, President, 
Protection Services Inc.

For 53 years from the days of the smudge pot lights and wooden barricades, to the
current LED lights and plastic barricades, PSI has been in business. From regular
daily rental jobs to major lump sum quoted jobs; from a mostly rental revenue base
to a balanced rental & sales income stream, PSI’s
business has continually changed and adapted.

We will continue to develop new products and services
to maintain and expand PSI’s position in the marketplace.
And we will develop new and more innovative ways 
of supporting and servicing our customers. While we
owe the legacy of our success to our many long term
employees, we must build upon that backbone and 
add and develop new members to our employee teams.
Because at the end of the day, what differentiates PSI
from its competitors is its People and the Quality of the
Service We Provide. Douglas B. Danko

Barricade.

Crash attenuator.

Maryland: Cumberland
Mississippi: Jackson
North Carolina: High Point and
Raleigh
Ohio: Cleveland and Columbus
Pennsylvania: Allentown, Altoona,
Erie, Harrisburg, Philadelphia,
Pittsburgh, Scranton, and
Williamsport
South Carolina: Columbia
Tennessee: Knoxville, Memphis, 
and Nashville
Virginia: Roanoke
West Virginia: Charleston and
Fairmont

PSI manufactures products from its
facilities in Harrisburg, Pennsylvania,
and Lake City, Florida. The Harrisburg
plant manufactures construction and
permanent signs, advance warning
devices, barricades, and channelizers.
The Lake City plant manufactures
construction and permanent signs,
advance warning devices, solar sign
trailers, night lights with trailers, arrow
boards, automated speed devices,
barricades, and channelizers. The plants
operate various shifts throughout the
season to reflect the seasonal demands
of the construction industry.

PSI’s highly trained service employees
set up these products, maintain them
through the project, and remove them 
at the job’s end. 

In 1955, the product line was quite
different from today’s offerings. Advances
in technology have produced equipment
that is both durable and cost effective.
Plastic products have replaced metal
and wood items, and solar/battery
powered products have taken the place
of diesel-powered equipment. Not only
are these new products longer lasting
and less costly, but also they are
environmentally friendly.

PSI’s wide variety of construction/
permanent signs are used in road

Channel drum.



A Message From Rick Bielski, President, 
SCI Products Inc.

SCI Products Inc. (SPI) is the sales force dedicated to the sales and marketing of all
products offered by Work Area Protection Corporation (WAPCO) and Precision
Solar Controls Inc. (PSC). 

SPI is led by Rick Bielski, President; Jeff Smith,Vice President of Product Development,
who specializes in WAPCO products; and David Wilfong, Vice President, who
specializes in PSC products. In addition, SPI has an outside sales force of two
regional managers and six territory managers, and an inside sales force of five.

Our goal is to expand our sales efforts in existing markets, as well as target two new
markets --crash attenuators and permanent message boards.

We have created separate segments of our product line and are targeting them to
their niche markets, i.e. traffic control products, solar message center products,
permanent message boards, SCI crash attenuators, and speed awareness products.
Market-specific binders containing catalogs, pricing, etc. are now available to
distributors and end users, making it easier to purchase WAPCO and PSC products.

Each territory manager drives a Chevrolet 2500 Series diesel pickup equipped with
cones, drums, bases, strobe lights, manhole protector rings, barricades, On-Top
material lifts and guards; roll-up signs and stands …
everything necessary to demonstrate our product line on
a moment’s notice. In addition, they have available
message boards, arrow boards, speed awareness trailers,
and a trailer for transporting an SCI100GM crash
attenuator to their customers.

This new sales staff has made it possible to call on
customers who haven’t been visited in years, to spend
time with state DOTs in order to have products specified,
and to call on key contractors.

With SPI’s continued efforts, WAPCO and PSC will
continue to be a market leader in the traffic control industry. Rick Bielski
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Work Area Protection Corp.
Work Area Protection Corp. (Work Area)
in St. Charles, Illinois, was founded in
1969 by Richard A. Nelson and Hank Bolt.

The company started in Hank’s basement
in Elmhurst, Illinois, manufacturing
signs and sign stands primarily for the
utility market. As Work Area grew into
other markets, its was awarded its first
state contract from PennDOT to provide
sign stands. This award made it necessary
to vacate Hank’s basement and move
the operation to Addison, Illinois. Under
the guidance of Hank and Richard,
Work Area moved to St. Charles, Illinois
in 1978, started manufacturing traffic
cones, and grew to be one of the most
respected manufacturers in the field of
temporary traffic control devices
worldwide.

Work Area’s well deserved 
reputation was established by 
following one simple formula: 
Provide the highest quality 
products at a competitive 

price and back each sale with
delivery and service second

to none --a formula we still use.

In December 1986, Work Area
became a subsidiary of Stabler
Companies Inc. (SCI). The acquisition was
made to provide SCI with a well-known

and respected nationwide
distribution network.

Work Area’s successful
growth pattern continues 
with the addition of several
new products, such as the 
On-Top Manhole Material 
Lift and Guard, Channelizer
Cones, and Warning Lights,
that complement the full line

of products that Work Area markets
worldwide.

Portable Work-Zone Light
Featured As A Better
Roads Top Rollout Of 2007

Better Roads named Work
Area Protection Corp.’s 
Nite Lite as one of 
their choices for 2007 

Top Rollouts. The Nite
Lite is the first portable work-zone
light designed specifically for the
road construction industry. Weighing
only 26 pounds and having a
diameter of 25 inches, the light is
easily transported to any jobsite. It
provides a non-glaring white light for
all moving and static nighttime
construction projects. Light output is
rated at 41,000
Lumens, which is
sufficient to light a
15,000-square-foot
area. The light comes
standard with a 24-
foot grounded plug
and stores inside a
carrying case. For more information,
visit www.BetterRoads.com.

Arrow board.

Cone with collar.
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In 1987 David L. Smith, President of
Precision Solar Controls Inc. (PSC), was
contacted by a friend and asked to
design an energy efficient controller 
for a solar powered arrow board. After
determining what an arrow board was,
and researching the power consumption
and legibility requirements, he designed
and built the first controllers in his
garage. Due to the tremendous demand
for the controllers, he sought
professional and financial advice from
another friend, Jack Morgan. Jack had
recently sold his company, Morgan
Semiconductor, to Texas Instruments.
Jack was intrigued with solar
technology and agreed to finance PSC
and become a business partner.

After designing the electronics
needed for a solar powered arrow
board, David turned to another
friend, Kevin Alston, to develop an
efficient optical design that would
reduce the power consumption of the
lamps. At the time, Kevin worked for
Optic Electronics, a defense contractor
specializing in hi-tech optics for the
military. Kevin’s in-depth knowledge 
of optically enhanced lensing allowed
PSC to develop arrow board lamps that
consumed 75 percent less power than
the existing lamps. This new and exciting
technology enabled PSC to produce the
first viable solar advance warner.

After successfully
completing their
product design, they
were faced with the
daunting task of
manufacturing and
marketing this new
technology. They
found out quickly
that they needed
major market access
to be successful.

Precision Solar Controls Inc.
After two years of struggling,
they met Dick Franz, then
President of PSI. Dick was
familiar with their product’s
inherent benefits and superior
quality, and started a dialog
with them exploring
distribution and the possible
sale of PSC to Stabler
Companies Inc. After
researching Stabler Companies
Inc., PSC felt this would be a
great union. On February 1,
1990, PSC became part of the

Stabler family.

Since then, PSC has
become a leading
manufacturer of
LED solar powered
traffic safety
devices. PSC
pioneered the use of
solar technology
when it began
manufacturing the
changeable message
sign in 1992. PSC’s
products include

full matrix permanent message centers,
full matrix portable message centers,
speed awareness monitors, traffic
monitors, speed awareness monitors,
and trailer-mounted solar mobile traffic
monitors.

PSC’s manufacturing facility is located
in Garland, Texas. They produce circuit
boards, and assemble the light display
boards used to produce solar message
boards, speed monitoring devices, and
arrow panel light assembles. They also
manufacture the trailers used to
transport each of these devices.

A Message From David L. Smith, President, 
Precision Solar Controls Inc.

The PSC family has grown from a company with five
employees in 1988 to a family of 42 today. Our
employees’ commitment to quality and service has
enabled PSC to obtain the distinction of an “Industry
Leader” in the work zone market.

PSC developed optics and electronics coupled with LEDs
that substantially improved the performance of our
Advance Warners and aided in the development of
Message Boards, Traffic Monitors, and other related
products. PSC was granted a patent for this latest
generation of optics and electronics that still help protect
us in the marketplace today. David L. Smith

Precision Solar Controls Inc.’s blue
miniboard.

A permanent message
center in Utah.

Employees at the Garland, Texas, manufacturing facility.



Our Founder ... continued

I never had a silver spoon and I like it
that way. You recognize everything for
what it is.”

Mr. Stabler believed strongly in honesty,
loyalty, and commitment to community,
as evidenced by his 50-odd year business
relationship with Dauphin Deposit Bank
& Trust Co., who gave him a loan to
meet his payroll when his regular
banking source turned him down; and
U.S.F.&G., who paid the cost when
Stabler’s company hit an underground
conduit, even though it wasn’t covered
by insurance. And he was loyal to long-
time employees who contributed their
time and talents over the years. He led

by example and never forgot those who
had given him help when he needed it. 

By his own admission, he had no hobby
except work, “I just love to work. My
business is my hobby. . . .Work, that’s
the fun I get in life.” It wasn’t until his
85th year that he slowed down from his
six-and-a-half day workweek. Even when
in Florida, he was in touch with the
office on a daily basis via telephone and
fax machine. He believed that a strong
work ethic, as well as business ethics,
were critical ingredients for success.

Mr. Stabler was not one to discuss his net
worth or the value of his investments

and, for someone of his wealth, lived and
dressed simply. He was tough-minded
and feisty, but flexible and willing to
listen. He was meticulous in his work,
intelligent, knowledgeable, extremely
demanding of himself and others, yet
generous to employees and charities.

For over 60 years his companies
experienced both success and failure,
with each experience having contributed
to their continued growth and prosperity.

Cyril C. Dunmire, Jr.
Retired Chairman/CEO/Treasurer
Stabler Companies Inc.
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ASTI Transportation Systems, Inc. is
among the nation’s leading providers of
ITS (Intelligent Transportation Systems)
products and services for the highway
construction industry and an ITS pioneer
in the United States. The organization’s
mission is to assist the DOTs and highway
contractors in mitigating congestion and
providing safe conditions for the
motoring public and highway workers
in the construction work zone.

ASTI’s signature offering is known as
CHIPS (Computerized Highway
Information Processing System), a web-
based software program that provides
the communication link with multiple
ITS hardware products including portable
and permanent message centers, queue
detectors, portable video cameras,
variable speed trailers, speed awareness
monitors (Con SAMs), and highway
advisory radios (HARs). CHIPS, which
can be customized for any application,
can control and monitor any or all of the
above-mentioned equipment. In fact, the

ASTI Transportation
Systems, Inc.

CHIPS: ASTI’s Signature Traffic Management Program

The Computerized
Highway
Information
Processing
System, or CHIPS,
is a proprietary
software package
developed by
ASTI. The
software was
designed to be an
all-encompassing
yet off-the-shelf
Traffic Management Program that requires minimal programming to adjust to the
users’ specific needs. As such it becomes the ultimate user-friendly system.

The New Jersey Department of Transportation uses CHIPS to monitor traffic
situations and conditions on the New Jersey Turnpike, as shown in this map image.
Symbols for the sensors and output devices are shown at their locations on the map.
When a symbol changes color, the map legend indicates what is happening on the
highway. Users can also view the message on the message boards, as well as
monitor highway conditions by way of a traffic camera. For a CHIPS web demo, 
go to http://204.249.106.151/astiwebdemo/.
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system can be as
simple as changing
the speed on a
variable speed
trailer or including
dozens of SMCs
(Solar Message
Centers), queue
detectors, and
cameras that are
capable of
monitoring a multi-
million dollar
highway project.

The 22/Renew
Expressway
Improvement
Project in PennDOT
District 5-0 during
the 1997-98
construction season was ASTI’s first
major undertaking in Pennsylvania.
Through this opportunity, CHIPS was
utilized to control and monitor the ITS
equipment (SMCs, queue detectors,
HARs), as well as communicate with
PennDOT, prime contractor Lane
Construction, and local law enforcement
and emergency responders. Since this
inaugural endeavor, ASTI has partnered

with sister company Protection Services
Inc. to install and manage ITS projects
throughout the Commonwealth of
Pennsylvania on major roadways
including Interstates 80, 79, 70, 78,
SR283, and the Pennsylvania Turnpike.

The organization is expanding its horizons.
ASTI has increased its staffing and is
now exploring business opportunities
throughout the United States. It has
completed or is currently completing
ITS work in Colorado, Delaware,

Illinois, Indiana, Louisiana, Maryland,
Missouri, Nebraska, New Jersey, New
York, North Carolina, Oklahoma, Texas,
and Virginia.

As the ITS market grows, along with it
does the congestion and potential danger
throughout the nation’s work zones,
ASTI will continue to develop new
products and improve current offerings
to ensure the safety of the motoring
public and the highway workers.

A Message From Douglas B. Danko, President, 
ASTI Transportation Systems, Inc.

When Stabler Companies Inc purchased ASTI
Transportation Systems, Inc in 1999, ITS (Intelligent
Transportation Systems) was still in its infancy. We 
had the foresight then that this would soon develop 
into a product that DOTs would find useful to the
traveling public. Though it took longer for the 
market to develop than we anticipated, ASTI’s 
market is growing. 

Although we have a relatively small staff, they all are
deeply committed to cutting edge products and service
and will continue to evolve our product line to promote
safety and ease congestion on our highways. Douglas B. Danko

ASTI’s products promote safety and ease congestion on our highways.

Mr. Stabler’s commitment to employees
and community were well known in the
industry. As such he has attracted a very
talented workforce. We are looking
forward to working with all of the
employees and believe the management
style and value system of the Stabler
companies and the New Enterprise
companies are alike. As you are working
this season and encounter someone
from any of these companies, please join
us in welcoming them into the New
Enterprise family.

Jamie Van Buren
Vice President of Development

Welcome ... continued




